
Pre Call Plan & Prospecting 

FS SALES SKILLS SHAY NIKLES
LOC 101

LET'S GO FISHING!!!
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BIG TUNA
BINGO

Break into groups - make new friends :)
fill out your blank BINGO card with your perfect FS sample bag items 



What's in your FS Sample Bag 

mat ring or mat samples
sig sani manual dispenser
chip book / swatch ring

2x2 wellness mat
floor cleaner samples

paper samples in ziploc bags
air freshener

can liners
screens

clips



chemical reservoir
bib apron

terry towel
orange microfiber wiper 

blue microfiber wiper
B&V soap base
B&V look book
2x3 logo mat
new wet mop

flat mop for pulse mop





PRE CALL PLAN

 Perfect

Samples 

FS bag
Gatefold

Industry specific
marketing 

Pre Call

Plan Form 

Dynamics

Information

Research DM
Area references
square footage

competitor info 

Notebook
Pre Call Plan Form

Site Eval Form 

set up your tackle box and organize your boat 



Zoom Info 

Linkedin Navigator 

Smart Links & Dynamics e-seeds

Black Boxes 

PROSPECTING
set your bait & cast a line 



use every lure in your tackle box!

Find your contacts
export into Dynamics 

Connect
Send personalized message





Sustained Success
S2 = np x aas x cr 

WIIFM
"What's in it for me?"

*1 additional store front a week at $163 awv I would have increased my volume from $13,5k to $22k*
 *1 extra store front a month at $163 I would have made the PC cut* 



PROSPECTING
GROUP ACTIVITY

Pick FS industries
Break out groups

Draft a message designed for your industry
Keep it short, sweet, and be authentic! 
Pick a group member to role play your

message for the room 
Vote as a room on a winner



PRO LEVEL MOVE
even a "not right now" can get you to a

referral in that area
like a school of fish...accounts come in
packs so don't forget to fish the area

while you're there 


